
Brown Bag Lunch
Systematic Selling!Systematic Selling!

To Register:  

Email – info@sjboardoftrade Fax: (506) 632‐2008Tel: (506) 634‐8111

Name:

Phone:

Company:

Email:

Email – info@sjboardoftrade Fax: (506) 632‐2008 Tel: (506) 634‐8111

Where:  The Business Resource 
Center, 40 King St

When:     Wednesday
November 17, 2010
12:00 Noon – 1:30 pm

Admission included with 
Membership!

Membership has its privileges

Presents:

In conjunction with:

Systematic SellingSystematic Selling

Like many Sales Professionals you may 
just start your week not knowing what is 
going to happen and then end the day 
on Friday and say that was a good week 
or you may say sales were a little off. 
This process will show how to be more 
organized and with better plans you will 
experience larger sales. 

While every sales job has some 
differences we will show you how you 
can build your own personalized Selling 
System that will allow you to more easily 
reach your Targets and Goals. Our 
experience has been that the Sales 
Professionals that we work with that use 
this process have greater success.

Is part of the Sales Training program 
Selling for Success!


